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Born, raised and schooled in the Republic of Ireland, Niall is a seasoned business professional whose areas of expertise include sales, marketing, management and International business relations.  Niall has spent the majority of his professional career in the United States in senior and executive sales related positions for both small businesses and Fortune 500 technology and services organizations. 

Niall’s success is tied to his strategic business development skills in helping companies find partners through a clearly defined understanding of their markets, their product(s) and most importantly, their customers through the development and implementation of tactical driven sales plans that provide bottom line numbers and results.

Niall began his US-based career working as a sales executive for a MicroAge franchisee in Southern California.  At that time, MicroAge was the largest systems integration organization in the US.  Niall was successful in quickly developing new business sales opportunities and secured and managed one of the largest global accounts in the history of his organization – growing sales to $50 Million Worldwide.  He was subsequently promoted to Regional Sales Manager of MicroAge for Southern California where he was responsible for all aspects of sales and client services and managed a sales team of 20 sales associates that generated in excess of $150 Million in revenue annually.

Shortly thereafter, MicroAge purchased an organization in the UK and Niall was promoted to General Manager and transferred there to help develop and grow its European operations.  In mid-2000, after MicroAge entered Chapter 11 and closed its offices outside the US, Niall moved to Ireland to run a small e-Learning company focused on the famous ECDL certification. 

After returning to the US, Niall setup his own company in 2002 and has been actively working with a number of Irish-based Software Technology Companies, helping them to establish a US presence, generate revenues and establishing distribution channels within the US.   Niall has also worked with a number of US-based companies in setting up distribution channels to bring their products to International markets.

The business model adopted by his organization, the approach that has been taken to the market has proven to be pragmatic, successful and sustainable.  It is also a model that can be both replicated and scaled using the resources available to The Mission Group.

Niall received his Bachelor of Commerce degree from NUI Galway, the Republic of Ireland in 1989.  Niall serves on the Board of Directors of MusiCan, an Irish-based music education software developer and is very involved in the promotion of Music Education within the public school system in both Ireland and the US.  An avid sports enthusiast he is actively involved in numerous philanthropic and charitable organizations that raise money through sporting events.   
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