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Mr. Koziol has over 20 years experience in general management, operations and sales management for Fortune 500 companies as well as mid-sized organizations.  As Managing Director of a strategy, business development and turnaround consulting organization, Mr. Koziol most recently completed a successful tenure as an interim CEO for a $70M consumer products company.  His role concluded with the successful sale of the company.   

Mr. Koziol's primary sales and operating experience is based on serving over fifteen years with MicroAge, Inc., a $6 Billion Fortune 500 technology services and distribution company.  Mr. Koziol joined the company when the organization generated only $140 million in revenue.  Mr. Koziol's tenure culminated in his appointment as President and Chief Operating Officer for MicroAge, Inc.  Promoted to this position as the company was preparing to file for bankruptcy protection, Mr. Koziol had day-to-day responsibility for the company's sales, service, call center, distribution, light manufacturing, information systems and e-commerce business units with over 5,000 employees.  Mr. Koziol was instrumental in the successful turnaround and sale of the primary assets of the company.

Mr. Koziol joined MicroAge in 1985 and served in several strategic sales and management positions reflecting a progressive increase in responsibility, including President of MicroAge Technology Services, a $1.8 billion technology infrastructure services provider to the Fortune 1000.  Mr. Koziol had P&L responsibilities and directed the sales, marketing and branch operations with nearly 3000 employees. Within the first year under his leadership, the company improved from an operating loss to a positive operating income of $64 million.  

Prior to that, Mr. Koziol served as President of Pinacor, responsible for launching the company and directing the sales and marketing functions. Pinacor, the country’s third largest wholesaler with sales of $4 Billion at the time, provided market-leading technology products and innovative services to over 25,000 technology resellers, VARs, and systems integrators from industry-leading suppliers including IBM, Compaq, Hewlett-Packard, Apple, and Microsoft.  

In addition to responsibility for the company's distribution and franchise support division, Mr. Koziol also served as President of MicroAge Infosystems Services, the industry's first integrated sales agency organization.  As President of MIS, Mr. Koziol was instrumental in the development of this innovative strategy, preparation of the business plan and managed its launch, growth, and on-going success.  Within three years, MIS became a billion-dollar sales and services organization serving the Fortune 1000 and government marketplace.

A graduate of the Harvard Business School Program for Management Development and the University of Arizona, Mr. Koziol also held sales and management positions with Pepsi-Cola Bottling Group and Western Office Systems, an agent for Exxon Office Systems and Wang Laboratories. 

Mr. Koziol is an active member of the Young President’s Organization and a former board member of the Computer and Technology Industry Association.  Mr. Koziol also serves on the Advisory Board for a Business Intelligence software start-up.  Mr. Koziol resides in Paradise Valley, Arizona with his wife of ten years and three children. 
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